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OCOBJIMBOCTI YIIPABJIHHSA PUBUKAMU MAPKETHHI OBOI
JIAJIBHOCTI

[lignpueMHUIBKA AISUTBHICTH 32 CBOEIO MPUPOIOI0 MOB’SI3aHA 3 PU3UKAMHU, TOMY
pO3pOOJICHHS CcTpaTerii ympaBJiiHHS HUMH € HEBIJI'€MHOI CKJIaJ0BOIO €(hEeKTUBHOTO
MEHE/DKMEHTY. PH3MKM MapKeTHHTOBOI [ISJIBHOCTI, HA TMEPIIMA MOTIJISA, MOXYTh
3/1aBaTHCh MEHIII 3arPO3JIMBUMHU, Y MOPIBHSAHHI 3 €KOHOMIYHUMHU, MOJITUKO-IIPABOBUMHU,
€KOJIOTIYHUMHU YM TEXHOJOTIYHUMHM, MPOTE iX HACHIJIKU, SK-TO 3HIKEHHS MOMUTY Ha
IPOIYKIIiI0, aKTHBI3aIlisl KOHKYPEHTIB Ha PHUHKY, BTpaTa MPUXWIHHOCTI CIOKHUBAYIB,
poOJieMu 31 30yTOM MPOIYKIIii TOIO, MOKYTh MPU3BECTH 10 3HIKCHHS ¢()eKTUBHOCTI
JISIBHOCTI KOMITaHii B LiioMy. ToMy 11eHTH(IKALS TUITIB MAPKETUHIOBUX PU3HKIB, X
OLIiHKA Ta MOMEPEKEHHS CTAIOTh BAXKJIMBUMU 3aBJIaHHSAMU JJII MEHEKEPIB.

MapKeTUHIOBUI PHU3UK MOYKHA BU3HAUYMTH SIK WMOBIPHICTH 3a3HAaTH HEBlayl 3a
OyIlb-IKMM €JIE€MEHTOM MAapKeTUHTY a00 BUHMKHEHHS (DIHAHCOBUX BTpaT BHACIIAOK
HEBJIAJIO1 peati3allii MapKETHHIOBO1 AiSUTBHOCTI. JI0 MapKeTHMHTOBHX PHU3MKIB MOXKHA
BiJIHECTH Taki [1, 2]:

o OpeHA-pu3MK — BTpaTa MPUXWIBHOCTI CHOKHUBa4diB /0 OpEHIy Y 3B’SI3KYy 3
BUCOKMM DPIBHEM KOHKYpEHIIli Ha PUHKY YU HEBIAIUM PEOPEHIWHTOM, IO
3HIKYE HOT0 BITI3HABAHICTB;

e PHU3HK TOMHUTY — Mepeadadae 3MiHy MOTped 1 BMOAOO0aHb CHOXKHUBAUiB, IO
CIIPUYUHSE 3HIKCHHS TOMHUTY, a TAaKOX TOsSBa 1HHOBAIIMHOI MPOMYKIi Ha
PUHKY, 10 3pOOHUTH MPOAYKIIIF0 KOMITaHii MOPAJIBHO 3aCTapiIolo;

e PHU3HK KOHIEHTpAIIl — HaAMIpHA HIMIEBICTh MPOAYKIIIT UM 3BY)KEHHS IIJTHOBOI
ayJIuTOpii, 0 CTAHOBUTH 3arpo3y;

e PHU3HK LIIHOYTBOPEHHS — BCTAHOBJICHHS HEBIANOBIJHOI LIHA HAa MPOIYKT, IO
MOK€ CIPOBOKYBAaTH (PIHAHCOBI BTpaTH, ab0 MOsIBA HA PUHKY KOHKYpPEHTa 3
OUIBIIIE JICTIIEBOIO TTPOYKITIEIO;

e PU3HK NPOCYBaHHS — BUOIp HEBIAMOBIAHOTO CLIOCO0Y pekiamMu, (HOpMyTIOBaHHS
TIOMHJTKOBOTO TTOBiTOMJICHHS IS IIIThOBO1 ay TUTOPIi1 TOIIIO;

e PHU3HK PO3MOBCIO/DKEHHS — Mepeadadae HEMOKIUBICTh a00 YCKIIaJHEHHS 3
OTPUMAaHHSM TOBapy a00 MOCIyTH BUYACHO;

o pemyTaliiiHui pu3uK — BTpaTa ab0 MOTIPIICHHS permyTallli KOMITaHi1 BHACTI 0K
HECIIPUATIIMBUX TIOAIM, TOB’SA3aHUX 3 KOMIIaHI€O, IO Oynmu IyOJidyHO
BUCBITJIEHI Ta Ha0yJIM PO3roJ0CY.
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3 METOI0 3MEHIIEHHS HEraTUBHOTO BIUIMBY BU3HAYEHUX THUIIB PU3HKIB JOLIIBHO
peanizyBaTu KOMILUIEKC YIPaBIIHChKUX 3aXO0/I1B, 110 nepeadayae [3]:

1. popmyBaHHS TUIaHY MAapKETHHIY: BU3HAYEHHS LIUIEH 1 3aB/laHb Ha HACTYMHHM
nepioj, BU3HAYEHHS IUTbOBOI ayAUTOPIi, aHaJI13 MOTOYHOI cCUTYyallii, GOpMyBaHHS LIIHU Ta
CTpaterii MO3UIIIOHYBaHHS, IJIAaHY MPOCYBaHHS MPOMAYKIII, MPOTHO3YBAHHS MPOJAXIB,
BU3HAYEHHS BUTPAT Ha MAPKETUHT, TOIIO;

2. BCTAaHOBJICHHS PEATICTUYHOTO OI0JDKETY: aHaJIi3 CepeIHIX MOKA3HUKH I10 rajys3i,
BU3HAYCHHS MIOMICSYHOTO MAaPKETUHTOBOTO OFO/KETY 1 pO3MOIiT HOT0 MK KaMTIaHISIMH
B paMKaxX CTBOPCHHS TUTaHY JIii; JUIsl CTApTaIiB MPUHHATHUM BBAKAETHCS BUKOPUCTAHHS
O11BII01 YacTHHU OIOKETY Ha €Talll 3aIyCKY;

3. 00CIyroByBaHHS ~ KJI€HTIB: 3HIDKEHHS  PIBHA  3arpO3JHMBOCTI  JIGAKHX
MapKETUHIOBUX PHU3UKIB 3HAYHOK MIPOI0 3aJIEKUTh BIJl SKICHOTO OOCIyTOBYBaHHS
KJIIE€HTIB, Q)K€ HE3aJ0BOJICHI KIIEHTU JUISTHCS CBOEKD HETaTUBHOI JYMKOIO B
cepenHbomy 3 9-15 nmoapmu;

4. nuBepcudikaiiga:  BUPOOHUIITBO  JIEKUIBKOX  KaTreropii  ToBapiB  abo
BUKOPHUCTAHHS OUIBII HIK OJHOTO KaHATy MPOCYBAHHS HAJAa€ MOXJIMBICTh yOE3NEUUTH
KOMIIAHIIO BiJ JESKUX PU3UKIB 1 € OJHUM 13 HallKpamiux crnocoOiB MEPEKHUTH 3JIETH 1
naJiHHS PUHKY Ta 30€perTH MOTEHIIal AJi 3pOCTaHH;

5. KOPUCTYBaHHS JaHUMH: HE3aJle)KHO Bix Tumy Oi3Hecy, y XXI cromiTTi
KOMITaHIsSIM JOCTYITHA BeJIMYe3Ha KIJIbKICTh JaHMX IPO KJIE€HTIB Ta IXHIO MOBEIIHKY,
BIJIMIOBIAHUI aHaJIi3 Ta ONMPAIFOBAHHS SKUX MOKHA BUKOPHUCTATH Ha CBOIO KOPHCTh.

TakuM ynHOM, YIIpaBIiHHS PU3UKAMH MApKETHHTOBOI JiSUTHHOCTI JIJISl TOCSATHEHHS
edeKTUBHOCTI poOOTHM KOMMaHii mependadae BIPOBAIHKCHHS KOMIUICKCY 3aXOJiB.
Menempkepy Ta BJIAaCHUKMA MIANPUEMCTB MOXYTh 1ACHTHU(IKYBaTH 3arpos3u, IIo
BUHUKAIOTh B 30BHIIIHBOMY CEPENOBHILI Ta YOE3MEeUWTH KOMIAHIIO BiJ HEraTMBHOIO
BIUIMBY peajizallii IeBHUX MapKETUHTOBUX PU3HUKIB.
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