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CTPATEIT MO3UILIIOHYBAHHS SIK OJIUH 3 METOAIB ®OPMYBAHHS
BPEH]Y

[To3umionyBaHHS — 11€ OJ1HA 3 pyIIHHUX cuil Openy. KoxkHa koMmaHis, Bij Masiol
70 BEJIMKOi, Ma€ MAaTHU CTPATETi0 3 YITKO BHPAXEHUM MO3ULIOHYBAaHHSAM, aJKE came
3aBASKA HbOMY MpaliBHUKU (IipMU OynyTh YITKO PO3YMITH, SIKE€ MEpPEed HUMHU CTOITh
3aBJIaHHA 1 SIK IPaBUIIFHO HAJIAroKyBaTH CTOCYHKH 31 CIIO’KMBAaYaMU; CTIOKUBAY] TAKOK
3aBASKMA TO3UILIOHYBAaHHIO OYyIyTh Kpalle po3yMITH OpeHJ Ta BHOKPEMIIOBATH HOTO
cepen iHmMX. CaMe 3aBISKU MO3UIIIOHYBAHHIO JIETIIE MiAKPECIUTH 1HIUBIIYaIbHICTD
OpeHly, 4yuM BYy)XYa HIIIa HA PUHKY, TUM Jerume Oyae cpopMyBaTh CTpaTerito
no3uiionyBaHHs. Hampukian, Mo)KHa MOPIBHATH JIBa PUHKH: COKIB Ta MiHEPAJTbHUX BOJ.
J1J1st IepIoro — Mo3uIliOHyBaHHs Oy/ie JIETTIIe, aJ[Ke€ BUPOOHHUIITBO By3bKOCTICI[ia/IiI30BaHE
1 HasBHa KOHKPETHA IIJFOBA ayJAUTOPIs (CMOKUBAYIB IIKABUThH SKICTh MPOAYKTY); JUIS
MIHEpaJIbHUX BOJI BCE Oy/1€ 3HAYHO CKIIQTHIIIE — JTy>Ke BAKKO MO3HUI[IOHYBATHUCH HA IIBOMY
PHUHKY, aJDKe 1€ TPOAYKT, IKUH KyIy€e€ThCs PI3HUMU CIIOKUBYMMH KaTETOPISIMU.

3BiCHO BCi 3HAOMi HaM CBITOBI OpEHIIM TaKOX ce0e MO-pi3HOMY MO3HUIIOHYIOTb,
MO>KJIMBO MH II€ P1JIKO TOMI4a€eMO, ajie KOXKEH 3 HaC Ma€ MEeBHY NPUXUIBHICTH 10 KOXKHOTO
3 HUX. Po3riisiHeMo JeKiibKa MPUKJIIAIIB:
1. KonkypeHTHe MO3UIIOHYBaHHS (IPOTUCTABIEHHSI OpeHAY KOHKYpPEHTa) — 3a OCHOBY
NOKJIa/IEHO Bi1JIBOMOBYBAaHHS YacTKU pUHKY. [lo3unionyBaHHs OpeHny B1IOYBa€eThCS K
aHTHIIO], KOHKYpeHTa abo X TOW, KWl TEPEeBHINyE HOTo 3a SAKICTIO; OyAayeThCs Ha
HE3a/I0BOJICHUX HecTauax/0akaHHIX/MoTpedax CIOKHUBaYiB.
2. [lo3uiionyBaHHA KaTteropii (MpocyBaHHs OpeHAy B OKpeMil TOBapHiil KaTeropii) — mij
4yac CTBOPEHHsI CTPATET1i OKpeMa yBara NpuAUISIEThCS: IHHOBALIMHOCTI (HOBI PIIIEHHS JIJIS
PUHKY), YHIKaJIBHOCTI (11 Ma€e OyTH aOCOJIOTHO HOBHM TOBAp 3 BIACTUBOCTSIMU SIKUX HE
OyJ10 y TOBapiB MOIEPEIHUKIB; BAPTO 3BEPHYTH yBary Ha TOBapu-aHAJIOIH Ta CYOCTUTYTH,
mo6 Ti He OyJiM KOHKYPEHTOCHPOMOJKHI 1 HE 3aMIHWJIM Hall TOBAp), HOBOMY IIiJIXOTy
(TOOTO BUKOPUCTOBYBATH HOBI PIILICHHS 1JI 33J0BOJICHHS IONTUTY HA PUHKY).
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3. Ilo3uuioHyBaHHs MO CINOXKBayy (yBara CKOHLEHTPOBaHAa HAa KOHKPETHIW LIJIbOBIM
ayautopii). ToBapu nmaHux OpeHAIB AacoIlilOIOTh 3 TEBHUM COI[laJbHUM KJIACOM,
BUOKPEMJIIOIOTH iX crietidiyuHi BiactuBocTi. [1{00 cTBOpUTH Balny peKiIaMHy KaMIIaHito,
3ampOIIYIOTHCS BIIOMI OCOOMCTOCTI Ji TOro, II00 pekiiaMma e OlIblie 3amam'sranacs
CIIO’KHBAYY.
4. Ilo3umionyBaHHs 10 BUTOJ1 (KOHIIGHTpAIlli Ha €eMOIlsIX Ta pallioHaJIbHOCTI
cnokuBaya). Jlyxe sickpaBUM MPUKIAIOM JUIsl palloHAIbHOCTI Oyie koMmradis Volvo 3
cJIoraHoM — Oe3reKa 1 JOBroBivHICTh. Take mo3uIliOHyBaHHS Ma€ JaTH BiAIOBIIb HA OJTHE
palnioHajibHe TTUTaHHS crokuBava — «ILlo s orpuMaro, ko obepy meit opena?». Sk
TOBOPUTH PO E€MOIIiiHI BUTOAH, TO MOKHA BUOKpeMUTH KommaHito Nike 3 mo3yHrom —
«I"pail, o6 Tebe 3amam’aTanm.
5. 1liHOBe MO3UIIIOHYBAHHS. Horo moxHa PO3JUIMTA HA JIEKIIbKa OJIOKIB, aJlKe €
CIOKMBa4l SIK 3 BUCOKMUM pIBHEM JOXONYy, Tak 1 3 HU3bKUM. Jlesiki OpeHau 3aBIsSKH
NO3UIIOHYBAaHHIO OTPUMAJIM TaKUM SIPIUK, SIK CTATyCHICTb — TOOTO, SKIIO JIOJUHA MA€E
NEBHUW TOBap BiJ J1aHOI MapKH, MOXHA BBaXaTH 1 3aMOXHOIO (aje AJid LbOro €
MO3UIIIOHYBAHHS 3aB/ISKH MIPECTUIKHOCTI, sIKE OyJ1e PO3IISTHYTO Mi3HIIIE).
o llepmie, miHOBE MO3UINIOHYBAaHHS OpeHIY SK JCHIEBOrO. 3a3BUYail 1€ TOBapH
PYTHHOTO BUKOPHUCTAHHS, SIKI MaIOTh MaJ€HbKY CTYIIHb 3aJyY€HHS CIIOXKHBaYiB.
Jlana ctpareris Oyne MaTu yCIIX JIMII MPU HAasBHOMY Ha PUHKY JJIEpY, SAKUN
IIPOJIA€ 1aHl TOBAPH JOPOXKYE.
o Jpyre, 11e — OinbIne 3a BETUKY BapTICTh. Y OUIBIIOCTI CIIO’KUBA4iB HasiBHA TyMKa,
IO SIKICHO = JIOPOT0, KOJU KYMYIOTbCS TOBApU TAKOTO THUILY J0 HUX OOOB'SI3KOBO
CITiT po3poOuTH sIKiCHHM 3-1 piBeHBb TOBapy. [laHe Mo3uIlioHyBaHHS 3BYYUTH K —
«JJ1s1 TEOACH, SIKI MOKYTb COO1 11€ I03BOJTUTHY.
o Tperiit 6510k, MeHIIE 32 MEHUIIY BapTicTh. Lle Oyso cTBOpeHO s NroAei, siKi He
O0axaroTh MeperyiadyyBaTH 3a Te, 0€3 4oro BOHM MOXYTb OOIMTHCH (HampuKIa,
BOHU MOXYTh OOINTHCH 0€3 KOM(OpPTHUX YMOB IIiJl 4ac MOAOPOXi, iX Ile He
I[IKaBUTh, TOJIOBHE, 11100 OyJia 3a10BOJICHA IIEPBUHHA MTOTPeoa).
6. [lo3umionyBaHHs 3acTOCYBaHHs (IIPUB’s3Ka /10 MEBHOI CUTYallli CIIOKUBaHH:). Benuky
pOJNb Tpa€ CHTyallis, YUM BOHAa yHIKaJbHIIIAa, THM BYXK4e OyJe PUHOK, IO HAIacCTh
MOJKJIMBICTh CTaTH JIJEPOM Ha PUHKY 1 3aHSATH CBOIO 4acTKy puHKY. Ilim cutyaiiero
Moske OyTH Oyab 1110 — BiJ Beciiuig 10 Typusmy. Beim Bigomuii npukian Bifg Coca Cola —
CBITKOBMM Hamiii B mepeajieHp Pi3/iBa.
7. TlosumionyBanHss Ha atpuOyT (yBara MNpUIiICHA BIAMIHHAM XapaKTEPUCTUKAM
Openny). lle HalOimbII TOMMpPEHE TMO3WIIIOHYBAaHHS HAa PHUHKY, aJPKe OCHOBA 3ajada
AKIIEHTYBAaTH CBOI1 BIJIMIHHOCTI BiJi KOHKYPEHTIB 3aBISKH YHIKaJIbHUM BJIACTHBOCTSIM
TOBapy, IO POOIATH 1Or0 0OCOOIUBHM.
8. [To3uiioHyBaHHs MPECTHKY (AJ11 KOMIAHIM K1 BUITYCKAIOTh JIFOKCOBI 200 MpeMiajibH1
TOBapu). 3BICHO I1I€ TOBapH, fKI BIJHOCATHCS JI0 BUCOKOIO I[IHOBOTO CETMEHTY, iX
KYIYIOTh JIFOAW 3 BUCOKUM PiBHEM J10X01y. [IpecTHKHICTh TaKOX I1IATh Ha MiaKaTeropii
CIIO’KMBAYiB, Y HIM TAKOX € CBOi CErMEHTH.
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OTtxe, HaMu OyJI0 PO3MISIHYTO HAMMOIIMPEHIII TUIIM TO3UI[IOHYBAaHHS, BC1 BOHU
MaroTh MPABO HA ICHYBaHHS, FOJIOBHE MPABUIILHO iX 3acTOCOBYBaTU. KoXeH 3 BU/IB Ma€e
JeKUIbKa OCHOBHMX (DaKTOpIB, a caMe: aKTyaJbHICTh, NPOCTOTa (JAKOHIYHICTB),
BIIMIHHICTb, MOCJIJOBHICTh (YIakKOBKa Mae OYTH Ha MpsMy TOB'S3aHI 3 TOBapOM,
peKJlaMHa KOMIIaHisSi Ma€ BiJIBOPIOBATH Ha3BY OpeHAY), MOCTIHHICTH (MO3UIlIS HEMae
Ii1aBaTUCh 3MIHAM MPOTSATOM JIOBIOTPUBAJIOTO MEPIOLY).

Jliteparypa

1. 8 mepemoxxknux crpateriii nozuiionyBants openny. KOLORO - ouszaun ynaxoexu u
SMUKemKU, co30aHue Operoa, nosuyuonuposanue, operoune. [Enexrponnuii pecypc].
Pexxum  moctymy:  https://koloro.ua/ua/blog/brending-i-marketing/8-vyiigryishnyih-
strategiy-pozitsionirovaniya-brenda.html.

2. Tlo3umionyBanHs OpeHja. MapKeTHHroBI KOMYHIKaIlli. YKpaiHChKI MiAPYYHUKHU Ta
ctatTi — bibmoreka Posibniki.com.ua. Vrpainucoxi niopyunuxu, nocionuxu ma cmammi -
bioniomexa Posibniki. Enexmponna 6ibniomexa niopyunukie ouaatin. [EIeKTpoHHUI
pecypc]. Pexum moctymy: https://posibniki.com.ua/post-pozicionuvannya-brenda.
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