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ooxkmop inocoii, cmapuuil 6uKIA0ay Kagheopu NPoOMUCI08020 MAPKEMUHSY
Hayionanvnuii mexniunuu ynisepcumem Yxpainu

«Kuiscokuti nonimexniunuu incmumym imeni leops Cikopcbko2o»

POJIb MI2KHAPOJJTHOI'O MAPKETHUHI'Y B 30BHIIIIHbOEKOHOMIYHIN
AIAJIBHOCTI HIAIMTPUEMCTBA

MixHapOJHUN MapKETHUHT € YaCTHHOIO L1JIbOBOI CTpaTEril Ta HE3aleXKHOI0 C(heporo
KOMIIaHIi, KOJM BOHA BHXOAUTh HA MDKHApOJHHUA PUHOK. /[ OuTbIIOCTI KOMMaHIA
BIIPOBA/’KEHHSI MI)KHAPOIHOT'O MApPKETUHTY € HEOOXI1JTHUM Yepe3 3p0CTarouy BIIKPHUTICTh
30BHIIIHIX PUHKIB 1 JIJIs1 TOTO, 00 MOKPAIIUTH CBOI BIAHOCUHHU 3 LIUMHU PUHKAMHU.

MixXHapOJHUNA MApKETUHT PO3IIISIAETHCS K MEBHUNA HAOIp 1HCTPYMEHTIB IS
MIXHAPOJHOTO MIANPUEMHUIITBA, PO3BUTKY Ta MPOLECY NPUUHATTS PIlIEHb Y CUCTEMI
JUJIOBUX BIAHOCHMH OKpEeMHX KpaiH, sKi OepyTh y4yacTb y TIPOIECi MIKXHAPOJIHOTO
KOMEPIIHHOT0 a00 HEKOMEPIIIMHOTO OOMiHY TOBapaMH Ta MOCIyTraMHu.

MeToro MIXkKHAPOJHOTO MAPKETUHTY € BUSHAUYCHHS Ta MAKCUMI3allisl CKOPUCTATUCS
BUT1THUMHU MOKJIUBOCTSIMU JIJIS ATIPUEMCTB Yy OyAb-sIKOMY KYyTOUKY IJIAHETH, 30BHIIITHI
PUHKH, 1 B KIHIIEBOMY MiICYMKY IJI00anbHUI pUHOK. [1].

Cy6’exTaMu MIXKHApOJHOTO MapKETUHTY €:

- EKCTIOpTEp - KOMITaHid, sika BUpOOJIsie TOBAp y KpaiHi Ta Mpojaae HOro 3a MexxaMu
11€1 KpaiHu;

- IMIOpTEp - KOMIIaHIs, pO3TallloBaHa B KpaiHi, ajlé Ma€ MOCTadyajbHUKIB abo
NapTHEPIB 32 KOPJIOHOM;

- MDKHApOJIHI KOpmoparlii - BeIWKi Koproparli, 10 CKJIagalThCs 3 0ararbox
IAPO3AUTIB 3 MPSIMUMH 1HBECTULISIMH B PI3HUX KpaiHax cBiTy [2].

Ha puc.1.1. HaBenemMo eTanu Mi»KHaApPOJHOTO MAPKETUHTY.

TakuM YMHOM, MDKHAPOAHUN MAapKETUHT MiABHUINY€E MNPUOYTKOBICTH Omepariii
3aBJIIKHM 3HWKEHHIO CTYNEHs PU3UKY Ta HEBU3HAUEHOCTI Ha CBITOBUX PUHKAX, sIKA 3HAUYHO
BHIIIQ, HIXK Ha HaI[IOHAJIBHUX [3].

B y3aranpHeHOMY BUTIISII MDKHApPOJHWNA MAapKETHHT — II€ B3a€MOTIOB'SI3aHHIMA
KOMIUICKC 3axo0aiB (ipMU MO0 3AIHCHEHHS 30BHIMIHBOCKOHOMIYHOI ISUIBHOCTI Ha
CBITOBOMY pHHKY. [liAmpreMcTBO y CBOIl TOCIOAapChKii MisITEHOCTI HA MI>XKHAPOTHOMY
PUHKY B TEpIIy 4Yepry aHali3ye€ CoLiaJbHO-€KOHOMIYHUN CTaH HaBKOJIHUIIHBOTO
cepenoBuila. BHyTpilIHE cepeoBHILe KOPUTYE AISIBHICTh MIANPUEMCTBA B OYIKYBaHHI
BUXOJly Ha MIXKHApOJHUN PUHOK, MatOYM KOHTPOJIbOBaH1 ()akTOpH (Ha sIK1 IEBHOIO MIPOIO
BIUIMBae (ipMa) 1e: AKICTh MPOAYKLIi, LIHW, Tapudu, po3MOAUT 1 KaHAIU 30yTYy.
dakTopamu, K1 HE MiAar0ThCsl KOHTPOJIIO €; EKOHOMIYHA CUTYallisl, OJITUYHA CUTYallis,
KOHKYPEHTHA TO03HIIisl, pIBEHb COIIAIIBHOI 3aXHUIIIEHOCT] TOIIIO.
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Puc.1.1. ETanu Mi>kHapoJHOTO MapKETUHTY
Ioicepeno: ckradeno asmopamu Ha ocHosi [3]

InTepHamionanizamis — 1€ MapKETHHTOBAa KOHIICMIA, sKa 3yMOBJIEHa
B3a€EMO3AJICIKHICTIO PUHKIB Y pe3ysbTati rodami3aiii. PUHKY He BBAKAIOTHCS OKPEMUMHU
CYTHOCTSIMH, a BCE YaCTIIlIEe CIPUUMAIOTh ce0€ K €IMHHUI PUHOK.

MixHapoJHUI MAPKETHHT OPIEHTOBAHUI HA PO3BUTOK KOMIaHI11 3a TAKOIO0 CXEMOIO:
MONEpPEIHE AOCHIHPKEHHS! MOTEHIIMHUX PUHKIB y KpaiHaX, sIKI MOXYTb MPEICTaBISATH
1HTepec; BUOIp HAUOLIBII CIPHUATIMBOIO CepeoBUIIa 00 PEriOHy KpaiHW; BUSHAUCHHS
croco0y MPUCYTHOCTI MIANPUEMCTBA Ha I[bOMY PHUHKY; BHU3HAYEHHS KOMEPIIHHOI
MPOMO3uIlii, SIKa aJlanToBaHa SIK 10 COPUATIMBUX, TaK 1 10 HECHPHUSATIMBUX BapiaHTIB
PUHKY; BU3HAUYECHHSI KOMEPIIMHOI OJIITUKH, 30yTOBOI MOMITUKK KOMYHIKaIlii Ta miadoopy
TOproBoro nepcoxaity. [4]. Lleit npouec BKIrOYae YOTUPH €TaM: aHaI3 MICLIEBUX MTOTPEO
y KOHKPETHIH KpaiHi; TJ100ai3aris KOHIIEMIIIi MiCIIEBOTO MPOAYKTY; aarTaris KOHIEIii
710 KO’)KHOTO KOHKPETHOT'O CEepe/IOBUINA Ta peasizaiist o0paHoi cTpaTerii 3a JOMOMOI00
a/IarITOBAHOTO  omeparliiiHoro mapketuHry. KommaHii OIIIHIOIOTH CBOI CTpaTeriui
NMo3ullii, o0 pearyBaTu Ha 3MIHM B €KOHOMIYHOMY, KOHKYPEHTHOMY Ta COIIaIbHOMY
CEPENIOBHIIII, @ TAKOXK HA IHTEPHAI[IOHATI3AIlII0 CBITOBOT €KOHOMIKH.

Mapkerosor, 1O MNpaliOe HAa MIKHAPOJAHOMY pIBHI, MOBHUHEH BpaxoBYBaTH
€KOHOMIKY KOXHOI KpaiHHM, Ha PHHOK SKOi IUJJaHYy€ BHUXOAUTH MIANPUEMCTBO.
[TpuBabIUBICTH KOKHOT KpaiHU SIK €KCIIOPTHOTO PUHKY BU3HAYAETHCA ABOMA (haKTOpaMHU.
[lepmmmM, sk opraHi3oBaHa iXHS EKOHOMIKA, aJpKe KpaiHM MalTh YOTUPHU BUIU
€KOHOMIUYHHMX CTPYKTYyp. [pyrum € xapaktep po3MOILIy AOXOAIB 1 iXHS IMOJITUYHA
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cuctema. L1 ABa YMHHUKY 3MIHIOIOTh T€, HACKUIBKH KpaiHl NOTP1OH1 TOBapH Ta MOCIYTH,
CKUIbKM BOHU MOXYTb 3apOOHUTH Ta Ky poOOTYy MarwTh. 3MIHM B IIMX peyax TaKOXK
BIUIMBAIOTh HA 1HII YaCTUHU €KOHOMIKH.

OTxe, cbOro/iHI poJib MIKHAPOAHOTO MAPKETUHTY IMOJIETUIY€E BUX1JT IIIMIPUEMCTBA
Ha TO3UIIi HAa 30BHINIHBOMY PHUHKY Ta JI03BOJISIE WOMY BWXXKHUTH B KOHKYPEHTHOMY
CepeNOBUII cydacHOT eKOHOMIKH. [le 0coOIMBO BaXKJIMBO JJISI BITYM3HSHUX KOMIIAHIM,
SKI BHACIIJIOK HUHINIHBOTO TMOJITUYHOIO Ta EKOHOMIYHOTO KJIIMAaTy 3MYIIEHI
NIEPEOPIEHTOBYBATHUCS HAa HOBI MIXKHAPOJHI PUHKH, 3MIHIOBATH TPOIEC BUPOOHUIITBA Ta
30yTy BIJIITOBITHO /10 MI>KHAPOJHUX CTAHIAPTIB.
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